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Investment Highlights 
 
1) Access has made strides in its US launch of MuGard for oral 
mucositis, hiring Frank Jacobucci, formerly of Milestone Biosciences, 
as VP of Sales, signing up Accupac as a manufacturer, and making a 
deal with internet marketing firm iMedicor for distribution to 
physicians.  Meanwhile, a larger, more traditional distribution partner 
in North America for MuGard has eluded the Company, perhaps the 
reason behind the stretching of the Company’s financial resources and 
leading to an equity financing earlier this year. Also in process is the 
receipt of 3rd party payor and/or Medicare reimbursement, which will 
help pave the way for initial sales of MuGard in the US. 
 
2)  In the same vein, while Access has made progress with 
ProLindac in Europe, completing a Phase I/II monotherapy ovarian 
cancer trial in France and starting a 25-patient combination 
ProLindac/Paclitaxel ovarian cancer study, progress has been slow for 
the initiation of Phase II/III combination trials for ProLindac in Asia 
with the Company’s two partners.  Still waiting in the wings are 
potential partners for ProLindac in the US for a variety of indications. 
 
3)  Access is also planning to begin Phase II trials for its nucleoside 
analogue Thiaribine in several types of cancer, including AML, ALL, 
and B-cell lymphomas. In addition, the Company continues to work on 
new applications for its Cobalamin nanoparticle coating drug delivery 
system, including the recent release stating that 80% oral 
bioavailability of insulin had been achieved in preclinical models. 
Access has two collaborations using Cobalamin-coated oral insulin 
animal models as well as agreements for other molecules, although the 
most recently signed agreement was last June. 
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Conclusion/Stock Valuation 
 
Access’ shares rebounded nicely last year following our July 2009 update due to a general recovery in the 
market and some positive exposure, however since the start of this year ACCP share prices have suffered, 
perhaps due to a recent equity offering or over-optimistic forecasts for MuGard sales potential. Although ACCP 
shares have pulled back since rapidly exceeding our original $4 price last year, we believe that near-term the 
shares may continue to lack momentum, (although longer-term we like the Company’s prospects), thus we are 
taking our remaining profit and reducing our rating on ACCP shares to Neutral with a re-entry price target 
nearer our original update price of $2.25 per share.  

 

Risk Factors 
We believe an investment in Access Pharmaceuticals involves the following risks: 

• FDA and Regulatory risks: Access’ products are ultimately reliant on approvals by the U.S. FDA and other 
national regulatory bodies. There can be no guarantee of timely or definite regulatory approvals for any of their 
pipeline products. In addition the manufacture of recently-approved MuGard is also subject to periodic oversight 
by the US FDA as well as by international regulatory agencies. 
 

• Reliance on joint venture partners and/or additional capital — Currently, Access has enough cash on hand 
and has adequate near-term expected royalties to fund ongoing R&D programs through calendar 2010. 
Alternatively, the Company could obtain development and/or marketing partners for one or more of its pipeline 
portfolio products, thereby raising additional funding or deferring the costs of ongoing projects. However, in the 
case that no advantageous partnerships can be reached or the Company decides to step-up R&D activities with 
current projects or new programs, Access may need to raise additional capital in the next 18-24 months. In 
addition, the Company may be reliant on its MuGard marketing partners and Cobalamin development partners for 
the long-term commercial success of these assets.  

 

• Need to defend approved products, patents and other intellectual property – The Company’s existing patent 
portfolio on its current product pipeline extends well into the next decade. However, at some point during the 
product or development life cycle of its existing products, branded or generic competitors may challenge the 
patent position of certain projects or launch competing products, requiring the Company to defend these patents or 
counter these marketing initiatives (through joint venture partners), adversely affecting product royalty streams or 
administrative expense levels.  
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Source: Dawson James Securities, Inc. estimates; Company documents
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Important Disclosures: 
 
Price Chart: 
 

 
 
Price target and ratings changes over the past 3 years: 
Initiated - June 16, 2008 at Speculative Buy with $8 Price Target
Updated - July 9, 2009 at Speculative Buy with $4 Price Target
Downgraded - Janaury 27, 2010 to Neutral with $2.25 Price Target  
 
Analyst Certification: The analyst(s) whose name appears on this research report certifies that 1) all of the views expressed in this 
report accurately reflect his personal views about any and all of the subject securities or issuers discussed; and 2) no part of the 
research analyst’s compensation was, is, or will be directly or indirectly related to the specific recommendations or views expressed by 
the research analyst in this research report; and 3) All Dawson James employees, including the analyst(s) responsible for preparing this 
research report, may be eligible to receive non-product or service specific monetary bonus compensation that is based upon various 
factors, including total revenues of Dawson James and its affiliates as well as a portion of the proceeds from a broad pool of investment 
vehicles consisting of components of the compensation generated by investment banking activities, including but not limited to shares 
of stock and/or warrants, which may or may not include the securities referenced in this report. 
  
Dawson James has received investment banking compensation from the company mentioned in this report and may actively seek 
compensation for investment banking services in the future.  Dawson James does not make a market in this security.  Neither the 
research analyst whose name appears on this report nor any member of his household is an officer, director or advisory board member 
of the company.  Dawson James did not receive any other compensation from the company in the previous 12 months. The Firm and/or 
its directors and employees may own securities of the company(s) in this report and may increase or decrease holdings in the future. 
 
Ratings definitions: 1) Buy: the stock is expected to appreciate and produce a total return of at least 20% over the next 12-18 
months; 2) Neutral: the stock is fairly valued for the next 12-18 months; and 3) Sell: the stock is expected to decline at least 20% over 
the next 12-18 months and should be sold. 
 

 Company Coverage Investment Banking 
Ratings Distribution # of Companies % of Total # of Companies % of Totals 
Buy 12 86% 5 42% 
Neutral 2 14% 2 100% 
Sell 0 0% 0 0% 
Total 14 100% 7 50% 

 

Information about valuation methods and risks can be found in the “STOCK VALUATION” and 
“RISKS” sections of this report. 
 
DAWSON JAMES SECURITIES, INC., Member SIPC, FINRA, (the "Firm") does not make a market in these securities.  The Firm may perform or seek to perform investment banking services for these 
companies in the future. Analysts receive no direct compensation in connection with the firm's investment banking business. All Dawson James employees, including the analyst(s) responsible for 
preparing this research report, may be eligible to receive non-product or service specific monetary bonus compensation that is based upon various factors, including total revenues of Dawson James and 
its affiliates as well as a portion of the proceeds from a broad pool of investment vehicles consisting of components of the compensation generated by investment banking activities, including but not 
limited to shares of stock and/or warrants, which may or may not include the securities referenced in this report. The Firm, its officers, directors, analysts or employees may effect transactions in and have 
long or short positions in the securities (or options or warrants with respect thereto) mentioned herein. Although the statements of fact in this report have been obtained from and are based upon 
recognized statistical services, issuer reports or communications, or other sources that the Firm believes to be reliable, we cannot guarantee their accuracy. All opinions and estimates included in this 
report constitute the analyst’s judgment as of the date of this report and are subject to change without notice. The Firm may effect transactions as principal or agent in the securities mentioned herein.  The 
securities discussed or recommended in this report may be unsuitable for investors depending on their specific investment objectives and financial position. This report is offered for informational purposes 
only, and does not constitute an offer or solicitation to buy or sell any securities discussed herein in any jurisdiction where such would be prohibited. Additional information is available upon request. 


